Moving Goods from Northern Ireland to Great Britain
Trade frictions facing movements of 680,000 tonnes of food and drink

Regulations & UK Internal Market
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NI will be in a different regulatory regime for food and
drink to GB. NI business will need to ensure their
products comply with EU regulations. However, It is
unclear if standards in NI differed to standards in the
GB, if NI products would be allowed in the GB market.
In general, it is unclear what future regulations will
mean for NI in the internal UK market, e.g on obesity.

Pre-notification & IT systems
It is likely NI businesses will need to engage with the Goods Vehicle
Movement Service (GVMS) border management IT system ahead of
sending goods to GB.
Traders could need to submit documentation via the new Trader Support
Service (TSS) or the existing HMRC systems (CDS and S&SGB) prior to
sending the goods to GB.

NI will also need to comply with all EU labelling and
health mark regulations.

NI under EU & UK FTAs
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Under new UK trade agreements, NI can benefit from
preferential rates via new UK FTAs, but may have to pay the EU
tariff and then apply for a rebate if the good are deemed at risk.

Northern Ireland Qualifying Status
To benefit from ‘unfettered access’ to the
GB market, NI businesses will need to be
determined to have qualifying status. Further, a
definition of what qualifies as an NI product for
the purposes of the origin is needed.
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It is unclear what this means for companies
who use ROI inputs, or cross the ROI/NI land
border for processing.

7

VAT & Excise
NI will be bound by EU rules
on VAT and Excise for goods.
It is unclear how VAT and
Excise will apply from NI to
GB. This could cause friction
if GB applies a lower VAT rate
than NI.
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Exit Summary Declaration
Unless agreed by the EU an Exit Summary Declaration (one part of a safety and
security declaration) will be required as NI will apply the EU’s Union Customs Code (UCC).

Will certification be needed
to account for VAT when
entering GB?

Goods being processed
& then returned to NI
Many goods from NI enter GB for processing
and then return to NI. Is it not clear if these
products will be allowed simplifications to
reduce barriers in both directions.

Businesses will need the commodity codes and customs value of the products
they send, and how the goods are moved, consignor, consignee and time of arrival.
These documents must be submitted before the goods move.

= Time taken to complete new processes and paperwork.
x 3 = over a day to complete

In the event of a dispute of border or customs
processes, who will have the final decision on this?

NI will apply the EU’s customs law, but for existing EU trade
agreements, NI goods will no longer count as EU-orginating,
even in ROI exports to third countries. It remains unclear how
this would be enforced.
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Enforcement & Dispute Settlement
In the event a dispute is raised, or a consignment
is rejected, it is not clear who will adjudicate over
issues on matters relating to SPS, regulations,
customs and tariff complications.

= Each truck represents the cost of undertaking the process.
x 3 = unviable costs for a business

This could impede ‘unfettered access’ for
NI businesses to the GB market and will
be a significant departure from what NI
businesses have now if customs and SPS
barriers are in place.

ROI/EU goods via NI &
NI goods to GB via ROI
A process will need to be in place to
demonstrate ROI or EU goods are
not entering the GB market via NI.
Many goods are made by NI
producers and shipped to GB via
ROI. How will ‘unfettered access’
be maintained for these?
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